Training Guide: Quick-Start System
(First 48 Hours)

START HERE — FIRST 24-48 HOURS (Goal: Find Your First 2
Brand Partners)

Your first goal: find your first 2 Brand Partners in your first 2 weeks by taking fast, simple
action—starting with texting 15-25 contacts in your first 24-48 hours.

Pro Tip: Enrollyour first 2 Brand Partners with a qualifying order in your first 48 hours and
you’ve qualified in the Global Bonus pool forever!

1. Pick your top 2-3 scripts that resonate with you (choose the ones you resonate
with and can see yourself using.)
2. Printthe Cheat Sheet and save it in three places: on your computer, on your
phone, and where you can grab it fast.
3. Know how to 3-way your upline (by phone and through Messenger or your
messaging app). Do one practice run so you’re ready when someone is interested.
4. List your contacts: aim for 25-50 names (start with at least 25). Use your phone
contacts, social media, and recent calls/texts.
5. Start texting: message 15-25 people within your first 24-48 hours. Keep it simple,
send the message, and move to the next contact.
When people reply: acknowledge them, keep it short, and ask a question. If they’re open
to learning more, 3-way your upline right away (phone or Messenger) so you can move the
conversation forward and learn in real time.

Where to find the Scripts + Cheat Sheet: Go to threedeepcoaching.com > Resources

Optional (recommended): Paste the direct download links below for easy access:
Scripts PDF: https://threedeepcoaching.com/wp-content/uploads/2026/03/scripts.pdf

Cheat Sheet: https://threedeepcoaching.com/wp-content/uploads/2026/04/cheat-sheet.docx



https://threedeepcoaching.com/wp-content/uploads/2026/03/scripts.pdf
https://threedeepcoaching.com/wp-content/uploads/2026/04/cheat-sheet.docx

Your First 2 Weeks — WEEKS 1 & 2 (Enroll Your First 2)

After you complete the 24-48 hour launch, your focus for Weeks 1 & 2 is to build
consistency, sharpen the core skills, and enroll your first 2 Brand Partners. This is what

we track to measure success during your first two weeks:

Invitation (daily): start conversations and invite people to take a look.

Follow-up: Acknowledge > Keep it simple > Ask a question.

3-way / leverage: bring your upline in quickly when someone is open.
Presentation: get people to the tool (video, overview, call)—not a long explanation.
Enrollment conversation: confidently help someone choose the right starting
point.

How we measure success in Weeks 1 & 2

Daily outreach: After the first 48 hours: message 5 people per day (minimum)
using your chosen scripts.

Daily follow-up: follow up with everyone who responds (same day when possible).
Daily leverage: complete at least 1 three-way (connect with another team mate)
whenever someone is open to learning more.

Weekly rhythm: role-play with your sponsor/upline at least 3x per week (inviting +
follow-up + enrollment).

Outcome goal: Enroll 2 active, paid Brand Partners by the end of Week 2.

Next: When you’re ready, jump to SECTION 7— WEEKS 1 & 2 (Enroll Your First 2) for the
full checklist and daily actions. https://threedeepcoaching.com/week-1-2/
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